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AHHOTaums. B cTatbe paccMOTpeHbl TeopeTnyeckme U npakTuyeckme acnektbl TexHonorun CRM-
cucteM. OnpeneneHbl OCHOBHbIE LENN U (PYHKUMN OAHHOW TEXHONOrMK, a TakXe PacCMOTPEHbl MOHATUS
MapkeTWHroBOro MHMOPMAaLMOHHOrO MpocTpaHcTBa W MecTto noTpebuteneir B HeMm. [lpoBeneH
cpaBHUTENbHbIAN aHann3 CRM-cucTeM, no Kno4eBbiM KpUTEPUSM.

Kniouesble cnosa: Customer Relationship Management, ynpaBneHne OTHOWEHMAMN C KIMEHTaMM,
MapKeTMHroBoe MHdopMaumoHHoe npocTpaHcTBo, CRM- cuctema, npaktuka CRM.

CRM-system as a tool of marketing interaction with external space

Abstract. The article deals with the theoretical and practical aspects of technology CRM-systems.
The main purpose and function of the technology, and discusses the concept of marketing information
space and place customers in it. A comparative analysis of CRM-systems, the key criterion.

Keywords: Customer Relationship Management, CRM, marketing information space control system,
the CRM practice.

B obcTositenbctBax rnobanusauum MHGOPMAUMOHHOW CTPYKTYPbl, OY4EBUOHO, Y4TO 61aronony4yHo
CylecTBOBAaTb B PbIHOYHOW Cpede CMOryT TONbKO Te OpraHu3aumun, KOTOopble WHTEerpupytoT BCE CBOM
cobCTBEHHbIE MAPKETUHIOBbIE MHEOPMALIMOHHbIE BO3MOXHOCTY B LENIbHYIO KOMMIEKCHYO COBOKYMHOCTb.

MapkeTuHrosoe WHGOPMaUMOHHO npocTpaHcTeo (manee MWI) opraHusaumm — cosBmeleHue
MapKeTMHIOBbIX  WMH(OPMALMOHHBIX CPEeACcTBa, PEecypcoB WMHAOPMALMOHHON B3aMMOCBSA3N U
WHPOPMALIMOHHO MapKeTMHrOBOW UHAPPACTPYKTYpbl opraHmdauun [5].0THOCUTENBHO OpraHu3aumm
MapKeTMHIroBoro MHGOPMAaLMOHHOIO MPOCTPAHCTBA, KakK y4YaCTHUKA PbIHOYHbIX B3aWMOOTHOWEHUA, OHO
MOXeT ObiTb BHEWHWM U BHYTPeHHUM. K BHewWwHei cpene OTHOCAT 06bekThbl, pakTopbl W SIBNEHUS,
Haxogswmecs 3a rpaHuuamm upMbl U OKasblBawowWwme BO3JENCTBUE HA €ro OesTeNIbHOCTb, KOTOpble
3aKnoyaeTcsa U3 ABYX 3HAUYNTESbHbBIX COCTaBNAOWMX — MUKPO- U Makpocpebl. Mukpocpena MmapkeTuHra —
9T0 (hbakTOpbl, CO34aHHbIE CAMON OpraHu3aumen n Haxoogawmuecs nofn ee KOHTPOEM, a TakXe doakTopsl,
KOTOpble BO3HMKAIOT CaMOCTOSATENbHO OT AEATENbHOCTU MPeanpusaTMsl, HO KOTopble BCTYnawT C Hel B
TEeCHble CBSA3U 1 B TOW UM MHO Mepe KOHTPONMPYEMbIE €10.

OmHMM nX Takmx PakTOPOB MMKPOCPEAbl MapKeTWMHra opraHu3auumn SBnsioTcs notpebutenu, mnm
KNWEHTbl opraHm3aumn. Mecto noTtpebutenein B wuepapxum MW, npeactaBneHO Ha  PUCYHKeE.
CoBpeMeHHble Teopun MapkeTUHra u MeHeXMeHTa NPeanonaraiT, 4TO BCS OeATENbHOCTb OpraHn3auuii
HanpasneHa Ha notpebutenei n Ha yaooBNeTBOPEHNE Nx NoTpebHoCTen. YnpaeneHwe NOTOKOM KNvMeHTa



BblOBUraeTCs Ha NepemHuid NnaH ynpaBneHwWs opraHusauvein n npuobpetaet Bce OoNbliee 3HAYEHME.
OCHOBHbIM BOMPOCOM MapKeTONora B HACTOSIWEE BPEMS ABNSETCS NOCTPOEHNE CUCTEMHbBIX KOHCTPYKLMIA
ynpaBneHusi MapkeTUHroM, CroCOBHbIX npucnocabnueatbCsl K HOBbIM YCIOBUSIM B MOCTOSIHHO
MEHSOLWMMCSA NMHOPMALMOHHOM MUpE.
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CerogHsa MHOrve opraHusaumy yXe Mepewnnm Ha aBTOMaTU3NPOBaHHbIE CUCTEMbI YMNpPaBleHMS
B3aMMOOTHOWEHMAMN C KnneHTamu. OCHOBbIBAsiICb Ha OMblTe Pa3BUTbIX CTpaH, [0KasaHo, 4To
3P PEKTNBHOCTb PaboTbl C KAMEHTaMU CTAHOBWTCS HAaMHOMO BbllWe, €Cnu MNpeanpusaTue npuHUMaeT
koHuenumtio Customer Relationship Management (YnpasneHne OTHOWEHUSMW C KAMEHTaMu, panee
CRM).Takas cuctema CTaHOBUTCS YOOOHBIM MHCTPYMEHTOM B3aUMOAENCTBMS CO BHEWHEN MapKeTUHIOBOA
cpemnoli KOMMNaHumM, a MMEHHO C KIMEeHTaMu, MOCKONbKY 3ayacTylo Takas paboTa npuHumaeT Bce bonee
CMUCTEMHbI XapakTep, nopox.jas Bce 60nbliee KONMYECTBO B3aUMOCBA3AHHbIX COYHKUWUA M onepauui.
MoaToMy MpMMEHEeHWe aBTOMAaTM3UPOBAHHOW cucTeMbl paboTbl C KNMeHTamu, ynpowakwowas u
ybbicTpslowWwas npoueccbl  B3aUMMOAENCTBMS C KAMEHTamu, npuHMMaeT Bce Oonbliee 3HaveHue B
MapkeTuHre N MEHEOXMEHTE opraHmnsaumm.

CRM-cuctema — npuknagHoe nporpamMMHoe obecneyeHne ons opraHvsaunii, npeaHasHayeHHoe ans
aBToMartmsauun ctpaTtervi B3auMogencTBUS C KNMEHTaMM, B YACTHOCTU, ANS NOBbIWEHNS YPOBHA Npodax,
ynyyweHusi o6CnyXuBaHUsS KIMEHTOB TMyTEM COXPaHEHWS WHQOPMauuM O KAWeHTax W  UCTopum
B3aVMOOTHOLWEHUA ¢ HuMuU [1, ¢. 10].

Ewe oanH nooxon k onpenenenuto, Boigguraet Kapnosa C.B., CRM-cuctema—aTo cneumnanbHble
KOMMbIOTEPHbIE MPOrpaMMbl, NMO3BONAKOWME MNAHMPOBATL 3a4ays N KOHTPONMPOBATb WX BbIMNONHEHWE,
BECTM YYET KNIMEHTOB, XPaHUTb AOKYMEHTaLMIO NO NPOEKTaM N aBToMaTu3npoBaTth ee co3gaHue[4].

PaccmoTpum uenun CRM-cuctemsi:
1. AHanM3 HaKoMJEeHHON NHGOPMaLIMM O KNNEeHTax
2. HacTpolika MHCTPYMEHTOB MapkeTuHra

3. lMoBblweHWE YPOBHS Npoaax



4. CokpalleHne YACNEHHOCTM yNpaBieH4Yeckoro nepcoHana

5. OnTummnsaums paboTbl C KNNeHTamum

6. CoxpaHeHue NCTOPUUN B3aUMOOTHOWEHUSI C KIMEHTaMM

7. ONTMMM3aums BHYTPEHHel paboTbl NpeanpuaTns

8. KOoHTponb 1 oueHka ahPEeKTUBHOCTM KaX AOro paboTHMKA NpeanpusTus

CRM-cuctema no3BonsieT KOHTPONMPOBATbL CPOKW BbIMOMHEHMS 3adaHuidi, perynnpoBaTb 3arpysky
nepcoHana, XpaHWTb KOHTAKTHYIO WHOPMaUMIO KIWEHTOB M BCKO MHGOpPMauUMio No NpoekTam,
aBTOMaTU3NPOBATb CO34aHNEe OOKYMEHTOB 1 OTYETOB.

Boigensaiot cnegyowune dpoyHkumm CRM cnctemsi:
1. YnpaBneHue KoHTakTamu
2. YnpaBneHue npogaxamu
3. YnpaBneHune BpeMeHeM
4. YnpaBneHue KnneHtamu
5. YnpasneHne mMapkeTUHrom
6. YnpaBneHue oT4ETHOCTbIO U chMHaAHCaMU
7. YnpasneHve JaHHbIMK
8. YnpaBneHue cpoenkamu yepes NHTEPHET
9. lMporHo3umpoBaHne 1 aHann3 6yaylmx BO3MOXHOCTEN

Mpw Boibope CRM-crcteMbl noaxonsiwei ans KOHKPEeTHOW opraHnu3aumm, Heo6xoaMMo paccMoTpeTb
6onblwoe KONMYeCcTBO kpuTepreB. Ha OCHOBaHMM OaHHbIX MHGOPMAaLMOHHO-aHANUTMYEeCKOro nopTtana
"Mpaktmka CRM"6binn B3siTbl Kputepumn oueHkn CRM-cuctem. B tabnuue 1 npepcrtaBneHbl OCHOBHbIE
obwe kputepun CRM-cuctemsl.

Obwas nHgopMauus o cucTeme:
WHTerpatop

"o BbiMNycKka NepBOii BEPCUM CUCTEMBI
Knacc npoaykTta

Tnun nocTasku

ApeHpa (SaaS)

OTpacnesas NPUMEHUMOCTb

YncneHHOCTb KOMNaHUM 3akas4dnka

Ccbinka Ha LEMO-BEPCHIO NN NEMOPONK

LleHa nuueHauii n obcnyxuBaHms

BoamoxHocCTK pa60Tb| C KNMeHTaMn N KOHTakTamMun

BoaMoxxHocTV paboTbl ¢ cobbITUSIMK 1 3a0a4yamu

BoamoxHoCTM paboTbl ¢ NpoaykTamu 1 caenkamm (npogaxamm)

BoamoxHocTu ons ynpasneHnsa MapkeTunHrom
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BoamoxHOCTM HacTpolikn 6usHec-npoueccos (workflow)

HacTtpoiika n paboTta c otTyeTamu

ObyuyeHve, METOA0NOrMS 1 HaYyano paboTol

Bo3MOXHOCTU MHTErpaunm

BesonacHoCTb AaHHbIX 1 NpaBa fgocTyna

TexHnyeckne xapakTepucTmKn N apxmTekTypa

Tabnuua 1 — OcHoBHble kKpuTepun CRM-cuctem

Lns npoBeneHns cpaBHUTENbHOIO aHanmaa pasnuyHbix CRM-cuctem, 6binm B3AThl WecTb Hanbonee
CYWECTBEHHbIX KPUTEPUEB M3 Bbllle MNPEeACcTaBNEHHOro cnucka. Ha ocHoBaHuM AaHHbIX canTa "lMpakTuka
CRM", MOXHO ckasaTb, 4YTO Ha pblHKe npeacTaeneHo bonee cemnaecatm CRM-cuctem. [ns nposeneHus
cpaBHUTENbHOro aHanmaa 6binm B3ATel 10 CRM-cuctem (tTabnuua 2), KOTopble BKOYEHbI B CMMCOK TOM-
10, no MHeHuio canTa "MpakTuka CRM".

MpencTaBneHbl OCHOBHbBIE BbIBOAbBI MO CPABHUTENbHOMY aHaNUay:
e CTomMOCTb:
o MuvHMManbHas CTOMMOCTb NMLEH3MKN 3a oaHO pabouyee mecto 100$;
o MakcumanbHas >1000$ (OracleSiebel CRM 1 SAP CRM);
o CpefnHsis CTOUMOCTb NULUEH3MM 3a 0HO paboyee mecTo 4509;

o MuvHMManbHas CTOMMOCTb apeHibl NuueH3nmn 3a ogHo pabodee Mecto 100$ (bpm'online u
MerannaH);

o CpenHsisi CTOMMOCTb apeHbl NMMLUEeH3MKn 3a oaHo pabouyee mecto — 3509;
o MakcumanbHas CTOMMOCTb apeHpl NMMUeH3un 3a oaHo paboyee mecto 1000$;

o MwuHMManbHas CTOMMOCTb NOALEPXKM (% B rog OT neps. ctommocTu) - 6ecnnatHo (BUAT:CRM
8);

o MakcnmanbHas CTOMMOCTb NogaepXxku (% B rog ot neps. ctoumocTtun) — 50% (ELMA CRM);
o CpepnHsa CTOMMOCTb NOAAepPXku (% B rog OT Neps. CTOMMOCTU) — 15%.
e OrtpacneBas npumeHNMocTb — Bce CRM-cncTembl MMEIOT WNPOKYO OTpacneByto NPUMEHNMOCTb.

e BoamoxHocTM paboTbl C KAMeHTamMum W KoHTaktamm - Bce CRM-cucteMbl WUMEKT MOJHbIe
BO3MOXXHOCTM paboTbl C KIMEHTAMU N KOHTaKTam

e Bo3mMoxHOCTM paboTbl C COObITUAMM M 3adayaMu - WMEKT NPakTUYeCKM BCE CUCTEMbI, OOHAKO
cuctema «SugarCRM»He BbIMONHAET B NOMHOW Mepe BCe PYHKLMU.

e Bo3moxHoCTM paboTbl C MpogykTamum K chenkamu (npomaxamu) - KMMEKT MpakTUYecku Bce
cuctembl, ogHako cuctembl «ELMA CRM» u«MerannaH» He BbINOMHAOT B MNOMHOW Mepe BCe

pyHKUMN.

e B03MOXHOCTM ONng ynpaBneHns MapkeTUHIOM - UMEIOT NPaKTMYECKN BCE CUCTEMbI, 0OHAKO CUCTEMbI
«bpm'online», «<ELMA CRM», «MerannaH» He BbINOJIHAIOT B MOMHON Mepe BCe (YHKLNN.

e O6LWMme BbIBOObI:
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o Cuctembl «MicrosoftDynamicsCRM», «OracleSiebelCRM»,«1C:CRM MNMPO® 2.0» n «1C:CRM
KOPIM 2.0», «SAP CRM», «BUT:CRM 8» B BbiOpaHHbIX KPUTEPUSAX MOMHOCTbIO UMEIOT BCE
HeobxoauMble (OYHKLUMKW, OOHO CTOMT OTMETUTb, 4YTO y OONbWMHCTBA U3 HUX CTOMMOCTb
NMueH3nn 3a ogHo paboyee mecto coctaBnsiet 100- >1000$, TO eCcTb BbICOKWUIA LEHOBOWA
CErMEHT;

o W3 Bcex cucteM, KOTopble B BblOpaHHbIX KPUTEPUSX MOSIHOCTbIO MMEKT BCe Heobxoaumble
dyHKumK, Tonbko «1C:CRM MNMPO® 2.0» n «BUT:CRM 8» nmetoT 0THOCUTENbHYK HEBLICOKYHO
CTOMMOCTb NNLEH3UN Ha o0HO paboyee mecto — 100-2508.

o B pesynbTaTe npoBeaeHHOro cpaBHUTenbHoro aHannsa 10CRM-cuctem, 6binn BbiSIBREHbI T
CUCTEMBI, KOTOPbIE MONHOCTbIO MMEIT BECb HEOOXOOUMbIA (OYHKUMOHAN ONs ynpasBneHus
npeanpuaTmeM, KOTopble B CBOIO OYepelb WMEIOT MNPUEMNEMbI LIEHOBOW CErMeHT, 37O
«1C:CRM TMPO® 2.0» n «BUT:CRM 8». B HacTosllwee BpeMsa 3TW ABe CUCTEMbl SBASOTCA
Hanbonee nNonynspHbIMU 1 BOCTPEOOBAHHBIMW CPEAN POCCUACKNX KOMMAHWIA.
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